CHARLES G. SALISBURY 
Coto de Caza, California 92679
Home: (949) 888-8599  ▪ Cell: (949) 910-6028 ▪ Charles.Salisbury@cox.net

PROFILE:  A results-oriented aggressive professional with extensive experience as a C.O.O., Senior Vice President of Marketing, Director of Public Relations / Marketing, International Sales Manager, Sales and Marketing Representative. Knowledgeable in promoting and selling products.  Possesses excellent communication skills with the ability to interface well with all levels of management, co-workers and clientele. Very resourceful and adaptable. Possesses excellent supervisory and management skills, coordinating the efforts of many different individuals in order to realize company goals.  Commands strong self-motivation and discipline motivating both co-workers and subordinates to perform at maximum levels.  Author, speaker, a leader and skilled in assessing requirements, determining priorities, analyzing a course of action and making adjustments for peak efficiency.  


BUSINESS ACHIEVEMENTS:

· Increased sales from $50,000 to over $400,000 per month by establishing contact with potential clients via e-mail, then assembling and training a team which generated virgin sales in addition to garnering sales from our largest competitor who eventually had to purchase our business to eliminate our groundswell of activity.

· Created a “negative sales” approach presenting it in a “now-or-never” format which created an extremely high closure rate and established a provable success standard for the newly hired sales team.

· Conducted seminars for prospects and clients that propelled him from a “novice broker” to top producer (out of 40 salespersons) of municipal bonds at Stern Brenner Company in Beverly Hills.

· Volunteered to speak at high profile organizations, Rotary Clubs, Chambers of Commerce, charity events, etc., developing a list of wealthy prospects and becoming leading stockbroker with national brokerage firms.

· Traveled extensively throughout Russia to research areas of international business development in the sports arena, Incorporated a California Corporation named World Basketball Association, met with private and political dignitaries and marketed my own NBA team in Russia and Belarus.

· Moved a “pink sheet” stock which had been selling for 25 cents per share to a NASD stock trading at over $30.00 per share. The NASDAQ stock is now generating $300 million in annual revenues with over $50 million in profits. Gave presentations to Wall Street Analysts and 100’s of Investors and brokers in the process. 

· Established myself as a professional public speaker by creating excellent promotional brochures, developing relationships with high-recognition names in the speaking circuit, resulting in rally speaking engagements with Zig Ziglar, Cavitt Roberts, Norman Vincent Peale and others. Named “Speaker of the Year” by WCSP in 1984.

· Has been a successful real estate owner, buyer and builder for the past 45 years and has created a seminar that advises people on the best real estate investment in American and how to locate, finance it and manage it.
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CURRENT BUSINESS EXPERIENCES: Created a Christmas site www.TalktoSanta.org in August, 2004 which is now the leading web site for booking LIVE phone calls with Santa Claus. Yes, it’s already profitable.
Created an Investment Real Estate Web Site.  For the past five years Chuck has helped train Real Estate Agents about buying income property that will grow in value and produce positive income for retirement accounts as well as tax benefits. Added an Investment Real Estate Page to the www.scm-inc.net website and started a radio show called “The Incredible Investment Show” on KBRT (740AM) that was heard throughout Southern California on Saturday mornings from 8 to 9 A.M. The show was  expanded to the Denver, St. Louis and Texas markets in  2006. Supporting his radio shows and seminars, his book entitled “The Incredible Investment Book” is out in and initial orders are now over 100,000 with Morgan-James as Publisher.  His new investment Real Estate site is www.TenPercentDown.com .
World Basketball Association, President / Founder, Moscow, Russia & Belarus, owned by SCM.    1997– 2002
Founded this well known association in Moscow and Belarus.  Developed and implemented strategic marketing, sponsoring and promotion procedures for the men and women’s CSKA basketball teams.  Worked in conjunction with the NBA’s Rules Management Body and the International Regulatory Body (FIBA) in Germany.  Interacted closely with the Belarus Olympic Committee and created a national team.  Instrumentally involved in preparing CSKA for becoming the leading finalists at the FIBA/McDonald’s European Championships.  Provided all capital, management and business leadership duties.  Traveled extensively worldwide and developed influential contracts.  The only American to ever own a Russian Basketball team.

S. C. Marketing, Inc., President, Irvine, CA  www.scm-inc.net 



                  1995– Present

Handled all aspects of start-up and successfully running this business.  Created a service for small capital companies offering stockholder/stock brokerage consulting services.  Supervised twelve marketing account representatives.  Assisted clients with various needs such as advice on raising revenue while representing various companies.  Actively involved in assisting the growth of small public companies to NASDAQ status.  Handled investment projects both in the United States and abroad.  Took the company to profits of  over $5,000,000.


Shearson Lehman /American Express ▪ Prudential Securities ▪ Smith Barney                               1974-1996
Vice President / Branch Manager / Stock Broker / Investment Banker

Established operational policies and procedures.  Hired brokers and directed highly successful training methods for account executives.  Interfaced with corporate and individual clients regarding raising capital and taking companies public.  Served as advisor to small cap companies, assisting in their growth towards NASD status.  Obtained clientele by conducting seminars and performing as the host of both television and radio investment shows. Represented Prudential Securities at Orange County stockholders meetings where I interfaced with Corporate Executives and voted stock held by Prudential customers. 









LICENSES HELD
NASD - Series 1,7,63 ▪ MSSR Principal #53 ▪ California R.E. License ▪ CA Life/Health Insurance License

ACTIVITIES

Co-Author – Star Spangled Speakers/Numerous Sales Manuals

Author of  - “ The Incredible Investment Book” and “Living a Balanced Life”
Host of “The Incredible Investment Show”  heard nationally on www.KBRT740.com every Saturday at 10AM PST
Past President – Southern California Chapter, National Speakers Association

Main Speaker Topics Include – “Don’t Give Up – Today Could Be The Day”

“Goliath Was The Best Thing That Ever Happened to David” 

Board Member – Crystal Cathedral Board member from 1982 to 1986, A Lifetime Deacon at the Crystal Cathedral, A member of Saddleback Church since 1995, A Board member of Martin Luther Hospital  and Sensotron and past member of The Lincoln Club in Newport Beach.
EDUCATION;  MBA from Hamilton University Business School 
KEY STRENGTHS:





Motivational Speaker/Business Leader/ Adult Education Instructor


Expertise in developing and executing strategic business plans, resulting in a highly focused and an effective organization. Created many web based businesses through a relationship with emantras.


Successful Sales and Marketing Consultant /Trainer for over 20 companies with a proven track record of success in consistently delivering new business and increasing revenues and profit.  


Author of many sales manuals giving direction to companies and individuals to increase profitability and compete in the marketplace for a bigger share of their market.


Excels in identifying, conceptualizing and implementing marketing and sales strategies to maximize brand/product development and consumer awareness resulting in increased market penetration.


Successfully secures and maintains long-term public relations and marketing relationships.


Well versed in managing multi-departmental functions, coordinating activities in both national and international arenas.  Relates well with senior public and private sectors.











